
CASE STUDY

ATLANTIC-ACM Assisted a Family Office on 
creating in-depth sector profiles and a go-forward 
investment thesis in the communications and IT 
services space to evaluate market entry

APPROACH

OUTPUT

PROJECT
Investment 
Thesis Portfolio 

CLIENT

Family Office

OBJECTIVES

Determine Sub-sector 
definitions and business 
characteristics

S ub-se c to r  m arke t  
o ppo rtuni ty ,  dr i ve rs ,  
and r i sk  asse ssm e nt

S ub-se c to r  va l uat i o n 
dr i ve rs  and m ul t i p l e  
t re nds

R anking cr i te r ia  and 
pr i o r i t i zat i o n o f  sub -
se c to rs  and 
I nve stm e nt  p l an 
re c o m me ndat i o ns  

ACM leveraged internal expertise 
to map each sub-sector 
ecosystem, and provided both and 
industry overview and business 
model definition 

ACM developed a market sizing 
for each sub-sector based on 
past engagements and internal 
market data

ACM provided an overview of the 
investment environment and 
valuation considerations for potential 
transactions

ACM provided the client with a profile of each sub-sector, and assisted 
in developing a prioritization of go-forward investment plans based on 
alignment to the Client’s core investment objectives 
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